INDIAN AMBASSADOR: “THE INDIAN MARKET IS A STRATEGIC INVESTMENT FOR THE LONG RUN AND NOT A SOURCE OF  QUICK PROFIT”.  
The Marker 16 August, 2009 by Ora Coren

According to Ambassador Navtej Sarna, India is interested in continuing and furthering co-operation with Israel. To the withdrawing Israeli real estate entrepreneurs, he says: “The Indian real estate market will have much to offer to Israeli companies in the coming years”. 

“The economic crisis is an opportunity to diversify the trade with Israel, since the diamonds industry which accounts for the major part of the trade was negatively affected in the financial collapse” says Indian Ambassador to Israel Mr. Navtej Sarna to the Marker. 
“This is an opportunity to search for new areas of cooperation. There is going to be a big seminar to be held in Tel Aviv next month that will give an opportunity to leading Indian and Israeli industrialists to meet each other. CII has organized a delegation composed of companies from the infrastructure, pharmaceuticals, biotechnology, life sciences, and information technology fields” he added. 

“I am glad that the interview is being conducted this year and not next year because it seems that the bilateral trade will decrease next year because of the diamonds. About 50%-60% of our trade is diamonds” added Sarna. 

“Since the establishment of diplomatic relations between India and Israel in 1992, our bilateral cooperation has significantly increased in several areas. From only US$ 200 million, today we have crossed US$ 4 billion” he said. 

“We have a productive collaboration in Agriculture and we have a lot to learn from each other. There is collaboration also in the telecommunications sector. The Indian telecom market is the fastest growing in the world. There are more new mobile customers added each month in India than Israel’s total population –8 million new subscribers are added per month”.
“Huge potential for collaboration exists also in Pharmaceuticals, Information Technology, Biotechnology, Clean technology and recently also in homeland security” added Sarna. 

It seems that as a result of the geographical proximity to Iran, as well as India becoming one of the most important economies of the world, Israel had identified India as “a strategic partner” in the area of defence and “a focus country” for promoting economic exports. In these two areas, Israel utilizes financial and other resources to strengthen the relationship, up to the level of exchanging sensitive defence related information, and closing deals worth billions of dollars.       
Large deals have been closed with the Israeli defence companies led by Israel Aerospace Industries (IAI) which signed an agreement of cooperation with TATA in the field of aerospace. IAI sells to the Indian defence forces the best espionage and data collecting means including unmanned aerial vehicles.      

The strengthening relationship is clouded by the investigation of alleged suspicions regarding the way the Israeli defence industries won tenders. The Israelis have denied such allegations but the issue is still going on, probably with the encouragement of the Opposition and Pro-Palestinian supporters.  
Mr. Sarna refused to address the defence issue, but regarding the implication of these investigations on the bilateral relationships he said: “I do not think that these investigations cast a shade on the bilateral cooperation between the two countries which is spread in so many areas that have significant importance to India. There are laws, and the investigations are conducted according to these laws”.     

Last year, as a result of the economic crisis, most of the Israeli real estate companies which entered the Indian real estate market during its flourishing years, have moved out of India. The few who are still active in India includes Motti Zisser, Hezi and Ronen Hermoni, Nohi Dankner, and Gershon Zelkind.  
The crisis in confidence expressed by the Israeli business sector does not affect Sarna’s calm. “The global economic crisis has affected all countries including India, and obviously it had some impact on the Indian real estate market” he said. “According to some estimates, prices of assets had fallen in several locations as a result of pure caution which is evident worldwide. It is estimated that there is a demand for about 25 million housing units and over 100,000 hotel rooms in the next five years, so obviously the potential is huge. However, each investor should look at the Indian market as a strategic long term investment and not as a source for a quick profit. As elsewhere in the world, the Israeli investor should do his homework. I am sure that the Indian real estate market will have much to offer to Israeli companies in the next coming years” he added.       
Regarding bilateral collaboration in non-economic sectors, Sarna stated that “there is a dialogue going on in issues such as counter-terrorism, science, security, and dialogue between the two people”.  

Another challenge is defeating the cross-border terrorism through global cooperation. “The major regional threat was evident by the recent attacks in Mumbai which came from Pakistan. We have a history of terror events. This was not the only incident” he said. 
The economic crisis affected India in a moderate way. India’s growth is expected to slow down from an average growth rate of 9% in recent years to about 6.7% in Fiscal Year 2008-09 (the Indian Financial Year starts on April). The government took some action including introducing a stimulus package aiming at accelerated development of the rural areas, the periphery, and the infrastructure across the country. “We need a second Agriculture revolution, after the one we experienced in the sixties” said Sarna while signalling that the Israeli companies can offer innovative technologies in this sector. “The bilateral relations between the two countries are based on the fact that both our societies are democratic and open. We share many mutual values. The areas that we cooperate in, for the long run are significant not only to the governments and economies of both countries but also to the people” said Sarna.     
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Heads of Indian Corporations will visit Israel in September:

A delegation composed of senior Indian businessmen will visit Israel in September in order to increase the business cooperation with Israeli companies. The visit aims at creating new opportunities for breakthrough in Indian investments in Israel and bilateral business collaborations which decreased as a result of the global economic crisis. The delegation which will be accompanied by Israeli Ambassador to India Mr. Mark Sofer, will include the following: Mr. Arun Bharat Ram - SRF’s chairman; Mr. Gopal Srinivasan - CEO of TVS Investment Fund; Mr. Harpal Singh - Mentor and Chairman Emeritus of Fortis Healthcare; Mr. Atul Punj – Chairman of Punj Lloyd company which is active in the infrastructure and energy fields; Mr. Rajan Navani – Managing Director of the Jetline Group which deals with electronics, manufacturing and software development;  Mr. Deep Kapuria – Managing Director of Hi-tech Gears; Mr. Jamshyd Godrej – Managing Director of Godrej & Boyce Mfg which deals with renewable energy, environment and high tech; Mr. Hari Bhartia – Managing Dirctor of Jubilant Organosys which deals in pharmaceuticals and hi-tech; Mr. James Abraham – Managing Director of SunBorne Energy which deals with energy technologies. 

From the Israeli side, inter alia, the following will meet the Indian delegation: Mr. Stanley Fischer, Governor of the Bank of Israel, Mr. Ilan Biran-Chairman of Rafael, Ran Crol – Chairman of Consulting Firm Etgal, Mr. Eliezer Fishman – owner of the Fishman Group, Mr. Aharon Fogel – Chariman of Migdal Insuarance company and Ness Technologies; Mr. Steven Kaye - founder of the Venture Capital Stockton Partners; Mr. Amos Lasker – Chairman of the Israel Electric Corporation;  Rafi Maor – CEO, ECI Telecom; Mr. Yair Seroussi – Chairman Bank Hapoalim; Mr. Yair Shamir – Chairman IAI; Mr. Amos Shapira – CEO, Cellcom; Mr. Zohar Zisapel – Chairman, Rad Data Communications; Eli Horowitz – Founder of Teva; and Eli Opper, Chief Scientist in the Ministry of Industry, Trade and Labor.  
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